09686073 search 

SALES SYSTEM WITH SALES ACTIVITY FEEDBACK 



Section 1 : Inventors search 
Section 2: Subject Search 
Section 3: Best Results 



Best Results are highlighted in yellow and copied to section 3. 

( )ther pains of mtcrest are highlighted m bloc 



Section 1: 

Inventors search; patent literature 

Set Items Description 

51 14 S AU=(TRAYNOR, D? OR TRAYNOR D? OR TRAYNOR(2N)DAVID) 

52 1020 S AU=(SIMPSON, R? OR SIMPSON R? OR SIMPSON(2N)RICK) 

53 18 S AU=(JOHNS, V? OR JOHNS V? OR JOHNS (2N) VALERIE) 

54 416 S AU=(CHIN, J? OR CHIN J? OR CHIN(2N)JEFF) 

55 3 SSI AND S2 AND S3 AND S4 

56 3 IDPAT (sorted in duplicate/non-duplicate order) 

57 2 IDPAT (primary/non-duplicate records only) 

58 1459 S SI OR S2 OR S3 OR S4 

59 12 S S8 AND (SALE? ? OR AUCTION? ? OR ECOMMERCE OR E()COMMERCE) 

510 5 S S9 AND IC=(G06Q? OR G06F?) 

511 5 IDPAT (sorted in duplicate/non-duplicate order) 

512 4 IDPAT (primary/non-duplicate records only) 
; show files 

[File 350] Derwent WPIX 1963-2008/UD=200854 
(c) 2008 Thomson Reuters. All rights reserved. 

[File 347] JAPIO Dec 1976-2007/Dec(Updated 080328) 
(c) 2008 JPO & JAPIO. All rights reserved. 

[File 348] EUROPEAN PATENTS 1978-200833 
(c) 2008 European Patent Office. All rights reserved. 

[File 349] PCT FULLTEXT 1979-2008/UB=20080821IUT=20080814 
(c) 2008 WIPO/Thomson. All rights reserved. 



7/5/1 (Item 1 from file: 350) Links 

Derwent WPIX 
(c) 2008 Thomson Reuters. All rights reserved. 
0012506601 & & Drawing available 
WPI Acc no: 2002-454564/200248 
XRPX Acc No: N2002-358502 

Networked sales method for selling seasonal retail items, overstock or discontinued merchandise 
converting supply and sales level information about actions by others into feedback indication to be 



displayed on potential purchaser's screen 

Patent Assignee: FAIRMARKET INC (FAIR-N); EBAY INC (EBAY-N) 
Inventor: CHIN J; JOHNS V; SIMPSON R; TRAYNOR D 



Patent Family ( 5 patents, 96 & countries ) 



Patent Number 


Kind 


Date 


Application Number 


Kind 


Date 


Update 


Type 


WO 2002031623 


A2 


20020418 


WO2001US31616 


A 


20011011 


200248 


B 


AU 200224360 


A 


20020422 


AU 200224360 


A 


20011011 


200254 


E 


EP 1410283 


A2 


20040421 


EP 2001986779 


A 


20011011 


200427 


E 








WO 2001US31616 


A 


20011011 






AU 2002224360 


A8 


20051006 


AU 2002224360 


A 


20011011 


200612 


E 


US 20060129476 


Al 


20060615 


US 2000685449 


A 


20001011 


200640 


E 








US 2006352173 


A 


20060210 







Alerting Abstract WO A2 

NOVELTY - The method involves presenting via a first network several price choices to a user for an 
item on a sales screen. Available supply and sales activity level information about actions by other users 
for the item for which the price choices are presented is converted into a feedback indication. The 
feedback indication is conveyed to the user on the sales screen. The feedback information is displayed on 
the sales screen in the form of one of a series of different pictorial icons. 

DESCRIPTION - INDEPENDENT CLAIMS are included for a network sales terminal and for a 
networked sales system. 

USE - For computer-based systems and methods for sales transactions through a communications 
network. 

ADVANTAGE - Provides optimum solution for selling larger lots of goods, e.g. seasonal retail items, 
overstock or discontinued merchandise. 
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NOVELTY - Business method comprises supplying an additive (I) for addition to a body wash to a 
customer and receiving payment for (I). 



USE - The combination of (I) and body wash, is useful to protect the skin from sunlight (claimed). 
ADVANTAGE - The combination of (I) and the body wash, protects the skin from sunlight with an 
average sun protection factor (SPF) of at least about 15 (claimed). The combination provides long-lasting 
protection effect for skin. 
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OR AUCTIONING OR COMPETITIVE()(BUYING OR PURCHAS??? OR BIDDING OR BIDS) OR 
DUTCHAUCTION OR DUTCHAUCTIONS OR MATCHING()(SYSTEM OR SYSTEMS) OR 
AUCTIONWORKS OR EBAY OR E()BAY OR CHANNELFUSION OR UBID OR UTRADE OR 
BID(1W)ASK OR METAAUCTION OR MULTIAUCTION OR TENDER??? OR PROPOS??? OR 
APPLICATION OR SUBMIT OR SUBMITS OR SUBMITT???) OR (SELL??? OR VEND??? OR 
LICENS??? OR LICENC??? OR SALE? ?)) 
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ENTITY OR ARTICLE OR PIECE OR OPTION)) 
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PURCHAS??? OR ORDER? ? OR ORDERING) OR ECOMMERCE) OR (AUCTION OR AUCTIONS 
OR AUCTIONING OR COMPETITIVE()(BUYING OR PURCHAS??? OR BIDDING OR BIDS) OR 
DUTCHAUCTION OR DUTCHAUCTIONS OR MATCHING()(SYSTEM OR SYSTEMS) OR 
AUCTIONWORKS OR EBAY OR E()BAY OR CHANNELFUSION OR UBID OR UTRADE OR 
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On-line distribution method of electronic content e.g. music over internet, involves setting trial 
price to allow customer to evaluate content product for trial period, based on market valuation of 
product and minimum purchase price 
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Alerting Abstract US Al 

NOVELTY - The trial price is set to allow customer to receive and evaluate content product for 
predetermined trial period, based on market valuation of product and minimum purchase price. The 
product is shipped to customer for the trial period, if the customer wins the actuation. The materials 
serving as evidence for ownership of the product, is shipped to the customer, if the customer chooses to 
purchase the product. 

USE - For on-line sales and distribution of electronic content e.g. music, movie, television shows, 
computer software, video games and electronic book, over internet in e-commerce system, also for 
distributing computer disk, video cassettes, compact disk, DVD, paper books, magazines and articles. 
ADVANTAGE - Allows users to choose from wide variety of product and allows users to choose flexible 
pricing and usage terms. 
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Order-based material management method involves determining needed component inventory 
levels of lead time of chosen component using component inventory levels of all components with 
longer lead times 
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NOVELTY - The method involves forecasting the expected customer orders, then computing target 
number of orders for each type at the order fill rate. The needed component inventory levels of the lead 
time of the chosen component is determined using the component inventory levels of all components with 
lead times greater than that of the chosen component. 

DESCRIPTION - The required components to attain the inventory level for the chosen component and 

other components are ordered. 

USE - For order-based material management. 

ADVANTAGE - Achieves a desired order fill rate to determine component stocking levels in a made-to- 
order environment. 
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Tracking performance of distributors by using data received from stores 
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NOVELTY - Method of tracking the performance of distributors consists in registering the distributors, 
receiving data a using a network and relating to distribution of goods to stores by the distributors and 
tracking the performance of the distributors using the data. The data includes delivery dates associated 
with the goods, performance is displayed to the stores using a network based interface and the data is 
received from the stores. 

USE - Method is for managing supply chains as applied to manufacturing and sales. 
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Lot-drawing purchasing system has server determining product sales periods and providing winner 
with prize according to number of purchasers and target number 
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NOVELTY - Purchasing system comprises clients and the products server that determines the sales 
periods of the various products, sells them in a predetermined selling unit to the clients, provides product 
information and a prize-winning probability, chooses a winner from the clients by lot when the product 
sales target has been reached and provides a winner with a prize amounting to the purchase price of the 
product or more as cash, cyber money or a premium. The server chooses a winner by lot when the sales 
period is finished but the sales target has not been accomplished, the winning prize corresponding to the 
rate of the number of clients who purchased the product to the target number of purchasers. 
DESCRIPTION - The server has databases for membership information, product information selling unit 
selection, prize-winning probability and a database storing various lottery games and puzzle quiz 



methods. A fortunate purchase probability is provided when the product is purchased calculated on the 
basis of all discount factors caused by a reduction of distribution procedure, OEM purchase, pre-emptive 
purchase, Group purchase and blanket purchase of the product, the server classifies the product into hot 
items, draw, impending items, hit items etc. enabling clients to perform a product search easily. The 
product stored in the server changes its location in real time based on the number of times it is clicked on 
by clients. There are INDEPENDENT CLAIMS for: 

• A lot-drawing purchasing method 

• A lot-drawing group purchasing system 

USE - System is for e-commerce. 
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Maximizing net present value (NPV) of cash flow that results from provision of communication 
services between nodes of network by forming expression that models NPV as objective function of 
revenue and costs and optimizing it 
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Monetary dispute settlement providing method for web-based automated settlement system, 
involves displaying settlement contract obligating parties to disclosure of binding offers upon 
occurrence of pre-set negotiation conditions 
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Renting method of items e.g. movie, involves providing item to customer based on limiting criteria 
defined such that total points assigned to items currently provided to customer does not exceed total 
points allocated to customer 
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NOVELTY - The method involves receiving one or more item selection criteria indicating items that a 
customer desires to rent. The item is provided to the customer based on limiting criteria defined such that 
total points assigned to items currently provided to the customer does not exceed total number of points 
allocated to customer. 

USE - For renting items such as movie, game, book, to customers. 
ADVANTAGE - Rents various items to the customers, reliably and efficiently. 
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Indexed certificates of deposit providing method for community bank, involves assigning interest in 
purchased option to banks and providing hedge of banks duty to pay interest on deposit through 
option interest held by bank 
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Piggyback loan option generation method for insurance company, involves calculating difference 
amount between total and primary loan amount, in order to calculate complementary secondary 
loan 
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Electronic postage scales system incorporating digital circuitry - has display with screen for options 
to determine weight and service of package activated by input keys to select valid subsets of options 
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Alerting Abstract EP A2 

The system comprises a display (16) and a screen (9) with an arrangement for determining the weight of a 
package. A part selects a service by which the package is to be shipped. The selection part includes 
multiple input keys (801). Multiple options may be displayed on the screen. Each option is associated 
with a different input key and is substantially aligned with the screen options. 

Each option is selectable by activating the associated key. The shipping cost of the package is determined 
as a function of the weight for the selected service. The selection part is responsive to an input option to 
assign further options. The display indicates a subset of the options being valid. The valid options may be 
displayed in reverse video. 

USE/ADVANTAGE - System is easy to use to minimise confusion and accurately determines weight 
with interface capabilities for printers and the like. 
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Rule decoding and evaluation device for fuzzy inference processor 
evaluator operating with time parallel fuzzification 
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Online digital information selling system organizes information content for delivery, prices 
information content to needs of specific market segments, and offers information content to specific 
market segments simultaneously 
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NOVELTY - The system organizes information content for delivery and prices information content to the 
needs of specific market segments. The information content is offered to the specific market segments 
simultaneously, such that the charges for the information content are processed with speed and with 
minimum interruption to requesting clients. 

DESCRIPTION - The system has plans each having a specific charge imposed on the clients for obtaining 
selected accessible content components. An authentication unit associates the clients with the authorized 
identities to permit access of a client to the accessible content components defined by the associated 
plans. An access control unit determines if a requesting client is authorized to access requested content 
prior to delivery of the content. A real time charging unit determines the amount of any charge that may 
apply for the delivery of the content to the client prior to the delivery of the content. A localized delivery 
unit provides the requested content to the requesting clients while the system maintains full control of 
the delivery of information content to the network at all times. A real time reconciliation unit adds the 
amount of any charge to the requesting client's associated accumulated charge balance at the time of 
delivery of the content to the requesting client, in which charge is not added in the event that delivery of 
content is not made. INDEPENDENT USE - For providing a wide range of propriety information 
simultaneously to different groups of consumers under potentially wide set of group-specific payment 
options. For electronically delivering information content to requesting clients for selected charges. 
ADVANTAGE - Provides an online digital information selling system that can be configured to provide 
an unlimited number of graduated, intermediate options. Provides both local and remote authentication 
options, access to multiple different authentication services, and a fall-back local authentication for 
users when their selected authentication device is not available. Sells information products in which the 
content of the products can be tailored and priced according to the value perceived by different segments 
of the served market, and in which charge processing is streamlined to minimize interference with user 
interaction and to speed the process. 
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Hardware components selection for processor e.g. systolic processor, involves modifying 
combination of hardware components when initial interval associated with scheduled instructions 
exceeds maximum initiation interval 
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NOVELTY - An integer linear program is created using one or more characteristics of hardware 
components having the lowest cost. The program is solved for selecting the combination of hardware 
components. A scheduler schedules instructions on the combination. The combination is modified when 
the initial interval associated with the scheduled instructions exceeds the maximum initiation interval. 
USE - For selecting hardware components for processor e.g. systolic processor, application specific 
integrated processor. 

ADVANTAGE - Provides close approximation and saves substantial amount of time and design effort 
relative to having to start from scratch. The use of the integer linear program helps to solve the multi- 
dimensional function units selection problem and speeds the selection of a low cost function unit mix 
that can be used to carry out the required operations with the desired initiation interval, thus offering 
efficient computing system. 
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Abstract EP 1923814 A3 



A method of distributing electronic content is disclosed. The method comprises distributing a first 
electronic object to a user's computer system (600), the first electronic object being associated with an 
encrypted piece of electronic content, the first electronic object comprising first control information 
governing use of the piece of electronic content, the first control information specifying one or more 
permitted uses of the piece of electronic content, and separately distributing a second electronic object to 
the user's computer system, the second electronic object comprising second control information governing 
use of the piece of electronic content. The first and second control information are configured to be 
applied in combination by tamper resistant hardware and/or software (503) running on the user's 
computer system to securely govern use of the piece of electronic content. A corresponding method of 
receiving electronic content is also disclosed. 
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Abstract EP 1914655 A2 

A method performed by an electronic appliance, the electronic appliance comprising a clock. The method 
includes contacting a trusted server; obtaining a trusted time value from the trusted server; determining 
whether a time value on the clock is within a predefined range of the trusted time value; and at least 
temporarily disabling certain functionality if the time value on the clock is not within the predefined range 
of the trusted time value. 
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Abstract EP 1526472 A2 



The present invention provides systems and methods for secure transaction management and electronic 
rights protection. Electronic appliances such as computers equipped in accordance with the present 
invention help to ensure that information is accessed and used only in authorized ways, and maintain the 
integrity, availability, and/or confidentiality of the information. Such electronic appliances provide a 
distributed virtual distribution environment (VDE) that may enforce a secure chain of handling and 
control, for example, to control and/or meter or otherwise monitor use of electronically stored or 
disseminated information. Such a virtual distribution environment may be used to protect rights of various 
participants in electronic commerce and other electronic or electronic-facilitated transactions. Distributed 
and other operating systems, environments and architectures, such as, for example, those using tamper- 
resistant hardware-based processors, may establish security at each node. These techniques may be used 
to support an all-electronic information distribution, for example, the utilizing the "electronic higher". 
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According to the present invention provided is a settlement means that is superior in safety and usability. 
The settlement means comprises: payment means 100 including a plurality of systems of communication 
means; charging means 101 including a plurality of systems of communication means; and settlement 
means 102 including a plurality of systems of communication means. Since the payment means and the 
settlement means exchange transaction data by communicating with each other, it is possible to prevent 
the assessment of an illegal charge by the charging means. In addition, since a signature (a digital 
signature) and an accounting statement are exchanged by communication between the payment means 
and the charging means, the efficiency of the sale can be improved. 
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English Abstract: 



A universal data and software structure and method for an Any-to-Any computing machine in which any 
number of any components can be related to any number of any other components in a manner that is not 
intrinsically hierarchical and is intrinsically unlimited. The structure and method includes a Concept 
Hierarchy; each concept or assembly of concepts is uniquely identified and assigned a number in a 
Numbers Concept Language or uniquely identified in a Non-numbers Concept Language. Each 
Component or assembly of Components is intrinsically related to all other data items that contain 
common or related components. 
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English Abstract: 

A system, method, and article of manufacture provide a fixed format stream-based communication 
system. A sending fixed format contract on interface code is defined for a sending system. A receiving 
fixed format contract on interface code is also defined for a receiving system. A message to be sent from 
the sending system to the receiving system is translated based on the sending fixed format contract. The 
message is then sent from the sending system and subsequently received by the receiving system. The 
message received by the receiving system is then translated based on the receiving fixed format contract. 
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English Abstract: 

A system, method, and article of manufacture are provided for affording access to a legacy system. A 
plurality of components coupled to a client via a component integration architecture are provided for 
servicing the client. A legacy system is interconnected to the client via the integration architecture using a 
legacy wrapper. The legacy system and the client are interfaced via the legacy wrapper by communicating 
with the client by way of a first protocol and by communicating with the legacy system by way of a 
second protocol. 
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English Abstract: 



A system, method and article of manufacture are provided for sorting requests that are being unbatched 
from a batched message. A group of business objects necessary for a transaction are provided. Logically- 
related requests received from the business objects are grouped. Sorting rules and/or sort weights are 
obtained and the requests in the message are sorted and placed in a specific order determined from the 
sorting rules and/or the sort weights. The sorted requests are batched into a single message which is sent 
to a data server where the requests are unbundled from the message in the specific order. 
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English Abstract: 



The present invention, generally speaking, provides within a self-sufficient single application a general 
business solution (figure 2B) for end-to-end, continuous-flow, business-to-business electronic commerce, 
enabling the virtual enterprise in which the entire business can be run via a web browser (figure 3). The 
self-sufficient single application (figure 2B) provides flexibility, affordability and business scalability. 
Flexibility is achieved using a unitary "solid-state" web enabled database (figure 3) having a "lowest- 
common-denominator" item record, or central item table, that serves as the fundamental building block of 
the system. (The level of granularity of the item record is that used in common commercial exchange - 
e.g., boxes, pounds, gross, hours, etc. -depending on the nature of the item. The measure may be 
physically measure or a measure of time, or any other appropriate measure. That is, if a good or service 
can be measured, then the present system may be used to deal in that good or service.) Each item record 
(figure 3) contains business domain-specific fields pertaining to some and preferably all of the following 
business domains: products (figure 3), payments (figure 3), performance (figure 3) and personnel (figure 
3). 
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English Abstract: 



The present invention is provided for comparison shopping by utilizing a customer's profile to prioritize 
the features of a group of similar, competing products. First, a customer's profile is developed. This 
profile may be developed from many sources including customer input, customer buying habits, customer 
income level, customer searching habits, customer profession, customer education level, customer's 
purpose of the pending sale, customer's shopping habits, etc. Next, the customer selects multiple, similar 



items, i.e. products or services to compare. Finally, a comparison table is presented which prioritizes the 
features in accordance with the customer's profile. 
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A method for electronic commerce using a computer network includes storing for each of a plurality of 
buyers a buyer profile comprising criteria for selecting qualified sellers; storing for each of a plurality of 
sellers a seller profile comprising criteria for selecting requests for quotations on which to quote; 
receiving from a buyer a request for quotation for a product; applying the buyer profile of the buyer to 



select a first set of qualified sellers; applying the seller profiles of the first set of qualified sellers to select 
a second set of qualified sellers to receive requests for quotation; and anonymously transmitting a request 
for quotation via the network to each of the second set of qualified sellers. A system for electronic 
commerce using a computer network includes a computer-readable medium comprising a plurality of 
buyer profiles having criteria for selecting qualified sellers and a plurality of seller profiles having criteria 
for selecting requests for quotations on which to quote; a first filter, coupled to the computer-readable 
medium, for applying the buyer profile of the buyer to select a first set of qualified sellers; a second filter, 
coupled to the first filter and the computer-readable medium, for applying the seller profiles of the first set 
of qualified sellers to select a second set of qualified sellers to receive a request for quotation; and a 
communications module, coupled to the second filter, for receiving a request for quotation and for 
anonymously transmitting the request for quotation via the network to each of the second set of qualified 
sellers. 
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English Abstract: 



The present invention relates to an Internet service system (4) which provides users with real-time 
communication with an Internet concierge (8) to facilitate the use of the Internet. 
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English Abstract: 

A multivariate negotiations engine for ordering sample quantities which: enables a sponsor to create and 
administer a community between participants such as buyers and sellers having similar interests (60); 
allows a buyer/participant to search and evaluate seller information (70), propose and negotiate orders and 
counteroffers that include all desired terms (70), request and order sample quantities (74), and track 
activity; allows a seller/participant to use remote authoring templates to create a complete Website for 
immediate integration and activation in the community (50), to evaluate proposed buyer orders and 
counteroffers (54), and to negotiate multiple variables such as prices, terms, conditions etc. (70), 
iteratively with a buyer. This also allows buyers and sellers to use and negotiate payment options and 
methods that are accepted internationally. The system maintains internal databases that contain the history 
of all transactions in each community, so that sponsors, buyers and sellers may retrieve appropriate 
records to document each stage of interaction and negotiation. Documents are created by the system 
during the negotiation process. 
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English Abstract: 



Automated negotiation in an on-line environment is described. In one embodiment, the method comprises 
an automated negotiation agent (202) receiving, over a networked environment an indication of a product 
to be acquired (208) lor an individual, the automated negotiation agent (202) negotiating lor the product 
over the networked environment on behalf of the individual, and completing a transaction as a result of 
the negotiation of the automated negotiation agent (202). 
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English Abstract: 

A business method and a system that focuses on offering, coordinating, fulfilling and delivering an array 
of knowledge and productivity services that corporate customers require in today's context, the 
knowledge/business service combinations representing of mission-critical services with intellectual 
knowledge embodied, the fulfillment of which is done for a cluster of clients located in large buildings. 
The method provides for pooling of the requirements of various end users for scale-advantaged 
efficiencies in the processing and service delivery, and sharing such economies of scale generated with 
the building owners/property managers, who provide the venue from which to operate and enable such 
pooling to take place, and also with tenant occupants/users, thus creating a market pull. The fulfillment is 
done by outsourcing to service providers who are established experts in their fields and who have virtual 
access to new business opportunities according to the method of the invention. 
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English Abstract: 



This invention provides methods and system for trading and investing in groups of demand-based 
adjustable return contingent claims, and for establishing markets and exchanges for such claims (262, 
263, 264. 265). The advantages of the present invention, as applied to the derivative securities and similar 
financial markets, include increased price transparency, reduced credit risk, improved information 
aggregation, increased price transparency, reduced settlement or clearing costs, reduced hedging costs, 
reduced model risk, reduced event risk, increased liquidity incentives, improved self-consistency, reduced 
influence by market makers, and increased ability to generate and replicate arbitrary payout distributions. 
In addition to the trading of derivative securities, the present invention also facilitates the trading of other 
financial-related contingent claims; non-financial-related contigent claims such as energy, commodity, 
and weather derivatives: traditional insurance and reinsurance contracts; and contingent claims relating to 
events which have generally not been readily insurable or hedgeable such as corporate earnings 
annoucements, future semiconductor demand, and changes in technology. 
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English Abstract: 



An improved method and system for presenting and vending items such as collectibles permits viewing of 
images of the item before making a purchasing decision. A seller who desires to sell an item provides 
personal contact information and an inventory listing to a database (28) of a networked transaction system 
(18). The system receives a request from a potential buyer using the unique identifier that corresponds to 
an item of interest. The system, upon receiving the request, accesses its inventory database using the 
unique identifier as a key that is associated with a record referencing the image of the collectible, and 



other helpful information. After determining that the record of interest exists, the system displays one or 
more images that accurately represent the appearance of the item. 
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English Abstract: 

Settlement systems and methods are provided wherein a buyer takes possession of a product at a retailer. 
In one embodiment, a purchasing system arranges through a communication network for a buyer to 
purchase a product from a seller at a first price. The purchasing system also arranges for the buyer to take 
possession of the product at a retailer that offers the product for sale at a sedcond price. Payment of an 
amount based on the first price is received from the buyer, and the purchasing system arranges for the 
retailer to receive payment of an amount based on a settlement price in exchange for providing the 
product to the buyer. 
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English Abstract: 

The present invention permits electronic transmission of fund, payment or rebate to a payee (320) or 
rebate recipient (320). The payee (320) or rebate recipient (320) prints a financial instrument (364) or 
generates a coupon (364) at a printer (360) or user's terminal. The financial instrument (364) or coupon 
(364) can be generated without the need of special equipment and can be redeemed for payment at a 
financial instituation of the payee (320) or rebate recipient's (320) choice. 
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English Abstract: 

The embodiments relate to methods and system which enable users, communicating with a computer over 
a network, to determine answers to questions (108). A question is entered (106) by a user, using a facility 
accessible to the network, and provided to the computer. The question specifies points reflective of the 
worth of an answer (109). The question is then electronically posted to the other users. The computer 
receives answers to the question from some of the users and enables the user originating the question to 
select one or more answers. The system electronically credits at least some of the points specified in the 
question to one or more users who provided the selected answers. 
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English Abstract: 



Integrated remote web authoring in a multivariate negotiations engine (212) which: enables a sponsor to 
create and administer a community (CA. CB. (X 1 ) between participants such as buyers and sellers having 
similar interests; allows a buyer/participant to search and evaluate (70) seller information; propose (74) 
and negotiate orders and counteroffers that include all desired terms, request sample quantities, and track 
activity (78); allows a seller/participant to use remote authoring templates to create (50) a complete 
Website for immediate integration and activation in the community, to evaluate (54) proposed buyer 
orders and counteroffers, and to negotiate multiple variables such as prices, terms, conditions, etc., 
iteralively with a buyer. 
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English Abstract: 



A multivariate negotiations engine for iterative bargaining which: enables a sponsor to create and 
administer a community between participants such as buyers and sellers having similar interests; allows a 
buyer/participant to search and evaluate seller information (70), propose and negotiate orders and 
counteroffers that include all desired terms (74), request sample quantities (74), and track activity (58); 
allows a seller/participant to use remote authoring templates to create a complete Website for immediate 
integration and activation in the community (50), to evaluate proposed buyer orders and counteroffers 
(54), and to negociate multiple variables such as prices, terms, conditions etc., iteratively with a buyer 
(74). The system provides secure databases, search engines, and other tools for use by the sponsor, which 
enable the sponsor to define the terms of community participation, establish standards, help promote the 
visibility of participating companies, monitor activity, collect fees, and promote successes. 
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English Abstract: 

A multivariate negotiations engine for international transaction processing which: enables a sponsor to 
create and administer a community between participants such as buyers and sellers having similar 
interests; allows a buyer/participant to search and evaluate seller information (70), propose and negotiate 
orders and counteroffers that include all desired terms (74), request sample quantities (74), and track 
activity (58); allows a seller/participant to use remote authoring templates to create a complete Website 
for immediate integration and activation in the community (50), to evaluate proposed buyer orders and 
counteroffers (54), and to negotiate multiple variables such as prices, terms, conditions etc., iteratively 
with a buyer (74). The system provides secure databases, search engines, and other tools for use by the 
sponsor, which enable the sponsor to define the terms of community participation, establish standards, 
help promote the visibility of participating companies, monitor activity, collect fees, and promote 
successes. 
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English Abstract: 



An electronic non-repudiation multivariate negotiations engine for iterative bargaining which: enables a 
sponsor to create and administer a community between participants such as buyers and sellers having 
similar interests; allows a buyer/participant to search and evaluate seller information (70), propose and 
negotiate orders and counteroffers that include all desired terms (74), request sample quantities (74), and 



track activity (58); allows a seller/participant to use remote authoring templates to create a complete 
Website for immediate integration and activation in the community (50), to evaluate proposed buyer 
orders and counteroffers (54), and to negotiate multiple variables such as prices, terms, conditions, etc., 
iteratively with a buyer (74). The system provides secure databases, search engines, and other tools for 
use by the sponsor, which enable the sponsor to define the terms of community participation, establish 
standards, help promote the visibility of participating companies, monitor activity, collect fees, and 
promote successes. The system maintains internal databases that contain the permanent history of all 
transactions in each community, so that sponsors, buyers and sellers may retrieve appropriate records to 
document each stage of interaction and negotiation. Documents are created by the system during the 
negotiation process. 
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English Abstract: 



A multivariate negotiations engine for iterative bargaining which: enables a sponsor to create and 
administer a community between participants such as buyers and sellers having similar interests; allows a 
buyer/participant to search and evaluate seller information (70), propose and negotiate orders and 
counteroffers that include all desired terms (74), request sample quantities (74), and track activity (58); 
allows a seller/participant to use remote authoring templates to create a complete Website for immediate 
integration and activation in the community (50), to evaluate proposed buyer orders and counteroffers 
(54), and to negotiate multiple variables such as prices, terms, conditions etc., iteratively with a buyer 
(74). The system provides secure databases, search engines, and other tools for use by the sponsor, which 
enable the sponsor to define the terms of community participation, establish standards, help promote the 
visibility of participating companies, monitor activity, collect fees, and promote successes. All this is 
done through a multivariate negotiations engine system operated at the system provider's Internet site, this 
requiring no additional software at the sponsors', or participant sellers', or buyers sites. This also allows 
buyers and sellers to use and negotiate payment options and methods that are accepted internationally. 
The system maintains internal databases that contain the history of all transactions in each community, so 
that sponsors, buyers and sellers may retrieve appropriate records to document each stage of interaction 
and negotiation. Documents are created by the system during the negotiation process. 
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English Abstract: 

A multivariate negotiations engine system which: enables a sponsor to create and administer a community 
between participants such as buyers and sellers having similar interests; allows a buyer/participant to 
search and evaluate seller information, propose and negotiate orders and counteroffers that include all 
desired terms, request sample quantities, and track activity; allows a seller/participant to use remote 
authoring templates to create a complete Website for immediate integration and activation in the 
community, to evaluate proposed buyer orders and counteroffers, and to negotiate multiple variables such 
as prices, terms, conditions etc., iteratively with a buyer. The system provides secure databases, search 
engines, and other tools for use by the sponsor, which enable the sponsor to define the terms of 
community participation, establish standards, help promote the visibility of participating companies, 
monitor activity, collect fees, and promote successes. All this is done through a multivariate negotiations 
engine system operated at the system provider's Internet site, thus requiring no additional software at the 
sponsors', or participant sellers', or buyer's sites. This also allows buyers and sellers to use and negotiate 
payment options and methods that are accepted internationally. The system maintains internal databases 
that contain the history of all transactions in each community, so that sponsors, buyers and sellers may 
retrieve appropriate records to document each stage of interaction and negotiation. Documents are created 
by the system during the negotiation process. 
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English Abstract: 

An Internet business transaction processor of the present invention has a distributed processing 
architecture which allows the processing load to be distributed among multiple parallel servers. The 
transaction processor of the present invention provides a virtual store front utilizing "other people's 
warehouse" approach by using a dynamic distributor selection processing system to select among a 
plurality of distributors based on flexible rule-based algorithm. Furthermore, a multi-level fraud check 
processing system allows orders to be processed that would otherwise be discarded to generate a higher 
yield in sales. 
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English Abstract: 

A system for building collaborative software agents is provided with a set of editors (305) for capturing 
data for installation in the individual agents. The collaborative software agents will normally form a 
community, including some standard agents (315), provided by the system, and will collaborate to 
provide functionality in a domain selected by the user. Each collaborative software agent built by the 
system is provided with co-ordination policies, selected by the user, and represented by a co-ordination 
graph (310). A single collaborative software agent can be provided with more than one collaborative 
policy and is capable of running more than one collaborative policy simultaneously with different agents 
of the system. An exception handler flags an exception during use of the collaborative agents in the 
relevant domain when the value of a variable for an agent conflicts with a relevant constraint. 
Alternatively, the exception handler flags an exception when the resource and time constraints cannot be 
met by allocation of tasks between the collaborative agents. Communities of software agents built within 
a system might be used to launch and/or manage telecommunications services or to control a chemical 
process, for example. 
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Abstract: ...Air Act (CAA) Amendments (USA) established an absolute national limit for sulfur dioxide 
(SO/sub 21) emissions by the year 2000. The Act is based on a market-oriented system under which 

power plants will sub 21 into the atmosphere. Utilities that reduce their emissions below their 

allocated allowances may sell the additional allowances in what will presumably be a developing market. 
Utilities are free to choose how to comply with the Act, but a few generally recognized options are likely 
to form the basis for compliance strategies. While the options are known, the costs of implementing the 
options are not known with certainty. Each utility will need to determine the lowest cost, most effective 
strategy, given its current configuration and generation requirements. The compliance... 
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Abstract: ...of the American automobile market. The simulation model combines a disaggregate model of 
household automobile number and type choice with an econometric model of used vehicle scrappage and 
simple models of new car supply. For fixed vehicle designs, consumer and producer interactions 
determine new car sales, used car scrappage and consumer vehicle holdings The model allows 

automobiles to be highly differentiated scenario is run for 1978-84 and compared with the observed 

market behaviour during this period. Several other simulations are then run comparing different gasoline 
price scenarios with the base case for 1984-90. 
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...according to fixed criteria. Price data are asking prices from real estate brokers' advertisements of 
sales. Investigation and analyses have been carried out by three different methods: (1) Statistical analysis 
in the form of multivariable regressions analysis, which required quantified measures of quality. 

(2) Enquiry to the buyers of the flats in the sample prices were a good estimation of market values, but 

they did differ substantially from purchase price in some cases. 
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MODELING MANUFACTURING ELASTICITIES FOR SEWN PRODUCT POINT-OF-SALE 
REPLENISHMENT (APPAREL RETAIL MODELING SYSTEM) 

A model describing the sewn product manufacturer's requirements to produce at the rate 
demanded by the point-of-sale environment. This method of manufacturing will emerge as an 

important production strategy for manufacturers that and also that affect the choice of 

manufacturing system. Data representative for the point-of-sale (POS) environment was obtained 

from the Apparel-Retail Modeling System (ARMS) model and the manufacturing domestic 

manufacturer with a unique tool for maintaining a competitive advantage through expeditious 
management of time, quantity, and cost. Previous works primarily focus on inventory allocation 

and very little on the specific information needed manufacturer for managing its portion of the 

supply chain and responding to retail point-of-sale (POS) demands. This research also 
demonstrates, through development and validation of an Excel$\rm\sp... 
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...as relative excess value ratio and the independent variables are R&D intensity, advertising intensity, 
sales growth rate, firm risk, market share, and the level of CEO compensation. By extending Hirschey's 

(1985 firm performance measured as relative excess value ratio. Second, test results provide evidence 

that short-term compensation plans are more useful than long-term compensation plans for outside 
shareholders. Third, tests results fail to support the hypothesis that market from zero. Finally, tests 



results fail to support the hypothesis that the level of stock option is more positively related to firm 
performance than to that of restricted stock. The coefficients of stock... 
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...firms which distribute products through the exclusive agency system, or through a completely 
vertically integrated sales force. Previous researchers have found that IA is relatively less cost efficient 

than the direct been losing market share to direct writers in some lines of business for the past several 

years, and some argue that they will be driven from the market. However, they continue to survive, and 
dominate the market in some lines. This suggests that IA's offer advantages for some transactions. 
Transaction cost analysis provides a framework to investigate the relative advantages and disadvantages 

of alternative distribution systems in more complex commercial lines, and direct writers dominate in 

personal auto. Further research is needed to evaluate market segmentation within lines of insurance. 

8/3.K/7 (Item 5 from file: 35) Links 
Dissertation Abs Online 

(c) 2008 ProQuest Info&Learning. All rights reserved. 

0 1 22525 1 ORDER NO : NOT AVAILABLE FROM UNIVERSITY MICROFILMS INT'L. 
A MARKETING MIX MODEL DEVELOPED FROM SINGLE SOURCE DATA: A 
SEMIPARAMETRIC APPROACH 
Author: ABE, MAKOTO 
Degree: PH.D. 
Year: 1991 

Corporate Source/Institution: MASSACHUSETTS INSTITUTE OF TECHNOLOGY ( 0753 ) 
Source: Volume 5302B of Dissertations Abstracts International. 
PAGE 1044 . 

...whole new direction in marketing. The issues of interest cover a wide range from brand choice, 
purchase quantities, and interpurchase timing to behavioral theories of price, advertising, and promotion 

response, as well as repeat purchasing. The Part III focuses on category purchase incidence in order to 

pursue household level analyses of sales in addition to brand choice and share as considered in Part I and 

II. The account household media habits. The combined model permits a simulation of various ad 

scenarios to evaluate their sales and share implications. (Copies available exclusively from MIT 
Libraries, Rm. 14-0551, Cambridge, MA 02139... 
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The purpose of this dissertation is to draw a distinction between two forms of cost-effective input 
monitoring paying particular attention to the second. First, when the information required for effective 
monitoring is cheap and precise, direct monitoring may be used. Second, when information is expensive 

and compensation will be a function of the goal of the firm, e.g., profit maximization, sales 

maximization, etc. The conclusion of this dissertation is that if inexpensive measures of management 

effort incentive compensation. The relationship is weaker in the sample of companies taken from a 

recent period which postdates some regulatory restrictions on incentive compensation. The restrictions, 
which apply to investment companies whose shares are... 
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...marketing system. Subsector analysis is chosen, and the focus is narrowed to markets of first sale and 
producer marketing behavior. 

Household data comes from weekly budget surveys conducted for fifteen months with 118 households. 
Market data is from interviews with traders and weekly price and quantity surveys conducted in six 
markets associated with the three sample villages. 

An evaluation of the price determination; price correlation analysis; and a multivariate logit 

analysis of choice of market for sale. It concludes that Manga farmers do not have grain marketing 
problems which should affect their inventory and marketing decisions. 

Analysis of household behavior is based on a three good, two period utility maximization model in 

which inventory decisions depend on the current and expected relative decisions thesis hypothesizes 

that inter-household differences in inventory changes and annual and intra-annual grain sales depend on 

price, grain production, animal wealth, other crops, off-farm income, family size and income also 

affect grain inventories. A household's endowment of grain is the most important determinant of its 
sales. Households which have more sell more. The marginal propensity to market and the elasticity of 
sales decrease with increases in output. Households substitute between selling animals and grain. Poorer 
households make a larger proportion of their sales at harvest than do wealthier households. Wealthier 
farmers are better able to use their assets... 
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...decisions concerning space heating fuels thus contributes materially to our understanding of the long- 
run determinants of residential energy demand. 

A number of studies have dealt with this issue. Uniformly they suffer from the use a space heating 

fuel as a "once and for all time" decision from a small number of alternatives: electricity, fuel oil, or 

gas. Describing these decisions we use models of discrete choice. In the possibility is examined of 

using the common logit and probit models. We also develop two alternative classes of models based on 

the exponential and power function distributions that can, in some data used. The basic observations 

of fuel choice come from the Survey of Housing Starts, Sales, and Completions: a monthly survey by the 

Bureau of the Census. We use observations from the price of each fuel, and a measure of the expected 

fuel consumption. Thus the yearly costs for the different fuels can be compared. Other explanatory 

variables include appliance prices and variables representing the characteristics value, size, or the 

possession of central air-conditioning. Whether the house was built for sale by a developer, or for use by 
the owner is dealt with by segmenting the... 
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...farmers in the study area. The specific objectives are to: (1) develop and analyze the necessary data 
to determine the price, yield, cost of production, and net income variability; (2) determine the impact on 
derive the farm plans. Expected gross margins are calculated in three ways: (1) the mean; (2) a three- 
year unequally weighted moving average (UWMA); and (3) a three-year equally weighted moving 

average (EWMA Farm plans for the dryland farm are derived under the assumptions that farmers will: 

(1) sell all crops at harvest; (2) participate in Farm Programs and sell crops at harvest; (3) sell all crops at 
harvest except wheat which is marketed in any amount in any month of the crop year; (4) follow strategy 
(3) and also participate in Farm Program; (5 potential for reducing variability. 
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...from public and private sources of information and reacts by either increasing or decreasing offer 
price and number of shares offered. At the same time, several other terms of the transaction are set, 
such as the number of shares sold in addition to the primary shares offered (called the over-allotment 
option) and the underwriting spread. 

In this dissertation, we show that private information as well as underwriter's ability to benefit from 

over- allotment options. Finally, the underwriter exercises the over-allotment option based on the price 
behavior of the IPO in the aftermarket. More shares are taken of the over-allotment option when the 
aftermarket price is higher than the offer price. This suggests that the underwriter may cover a short 
position at issuance by exercising the over-allotment option when price goes up in the aftermarket and 
buy back the short position to make... 
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...2 examines the accuracy of extended yield-curve-based one-factor interest rate models in pricing and 
hedging various types of interest rate derivatives (interest rate caps, options on zero-coupon bonds, 

embedded options for hedging, though. This is particularly the case in an interest rate environment 

driven by two factors where the second factor is relatively important. 

Essay 3 presents a two-factor model to price employee stock options. The two factors are the market 

value of the firm's stock and the short-term interest the typical long lives of those options. The model 

explicitly takes into account the vesting schedule of the option and the probability of the employee 
leaving the firm before the option expiration. It also... 
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...while satisfying the daily demands for each item. 

This problem differs from the traditional multi-item scheduling problem in the structure of the 

ordering cost. We assume that the transportation cost is combinations consistent with such a 

frequency. For each combination, we determine the item mix and quantities on each day. As a result, we 

obtain a set of delivery schedules for each supplier. Finally, we a dynamic programming algorithm to 

solve it. The delivery schedule selection step is a multidimensional multiple choice knapsack problem, 
for which we develop a surrogate relaxation procedure. The problem is converted to... 
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...analysis shows that if the setup time is smaller than some threshold value, then having some in- 
process setups may increase machine utilization and result in schedules with shorter makespan. In... 
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Abstract: ...market players. This paper describes an environment in which suppliers sell electricity via a 
single auction system, e.g., the UK market. The suppliers submit bids to sell electricity. The market... 
...the profit is calculated over the decision options. This study also shows that in a "multiplecommodity 
second price auction", the suppliers have an incentive to bid at marginal costs. 
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Abstract: To reach new customers and open new markets, participating in electronic marketplaces (EMs) 
is tremendously more cost-effective than building new stores and hiring more sales people. During the 
next few years, as more goods and services are purchased through EMs, customers will begin to expect 

immediate answers to are unhappy with the answers, they will expect to be presented with immediate 

alternatives. Interactive electronic sales will thus call for new IT architectures and infrastructures. 
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Abstract: ...obtained as a perturbation expansion consisting of terms which each are connected to a 
specific order of e/sup 21 with e being the electronic charge. This allows one, in principle, to determine 
the hardness exactly within the Kohn-Sham method or, in actual applications, up to some chosen order 
in e/sup 21. The actual expansion is displayed through second order. To some extent the results are also 
valid in the case of band gaps of solids. 
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Abstract: ...text-based management system design for use with IBM-compatible hardware. The program 
was originally purchased for developing online and hardcopy reference tools and the management of 

statistics. When examining their options, it seemed frequency of publication, purchase cycle, 

publisher and address, department or account, number of copies, call number, edition received, cost, date 
received, disposition of earlier editions, and a section for miscellaneous notes. 
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...or willingness-to-pay for improved environmental practices have been obtained through research 
using a multiple trial second- price sealed-bid auction. A focus of this dissertation is to investigate the 
relationship between willingness-to-pay for... 
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Quality uncertainty and information exchange on the electronic commerce markets 

...about product quality, with particular emphasis on the implications of such learning behaviors 
on the electronic commerce markets. We are interested in how information exchange among 

consumers affects the optimal strategies of. product, we show that it could be an optimal strategy 

for the firm to sacrifice some first-period profits by selling to the high type consumers only. Then 

the first period consumers' experiences into a duopolistic Hotelling products model. We show 

that it could be optimal for the two firms to charge different prices and set up a “ window of 
learning” to reduce the consumers' uncertainties... 
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Multi-issue decision-making in supply chain management and electronic commerce 

Electronic commerce and the vast amounts of real- time information available through means of 

EDI and the Internet are reshaping the way that enterprises use of this information base. In this 

thesis, we develop a model of inter-organizational electronic commerce that explores various new 
choices and opportunities that the electronic marketplace offers. The particular motivating 

application domain of our work is modeled by a conjunctive/disjunctive network. We develop 

an efficient algorithm to evaluate the alternatives that offer different lead-time and cost 
parameters. We have coupled this model with operational level decision-making such as... 
...through negotiation. Recent growing interest in autonomous interacting software agents and their 
potential application in electronic commerce has given increased importance to automated 

negotiation. Evidence both from theoretical analysis and from observations also discuss some of 

the information systems issues in implementing automated decision support systems for electronic 
commerce. 
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...processes on a nonparametric labor supply estimator. The results indicate that the 
nonparametric method is more robust to alternative data generating processes and that the 

predictions of tax reform effects are superior to the 1991. A nonparametrically estimated labor 

supply model is applied to account for tax incentives on hours of work. Some distinct components of 

the tax reform are identified and analyzed in terms of effects on behavioral responses are about 

twice as strong. 

Essay IV (with A. Lunander) considers an English auction with a secret reservation price within 
the independent private-values paradigm. A theoretical model is kept secret. 

Essay V (with A. Lunander) analyzes the Swedish Road Administration's (SRA) recurrent 
auctions of maintenance of road markings. The objective is to find an econometric specification that 

may the SRA may lower their maintenance cost by shifting from the first-price sealed-bid 

auction to an auction mechanism that exploits the common value property. 
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...decreasing in the bureaucrat's preference for output. 

The second environment is a set of auctions characterized by costly bidding in which bidders may 

coordinate using cheap-talk communication. This communication for the bidders over equilibria in 

which there is no communication. As the number of auctions grows large, a particular cheap-talk 

equilibrium generates the efficient outcome for the bidders almost bidding costs, but may do best by 

allowing some coordination. 

The third environment is a two-alternative election characterized by costly voting and Poisson 

population uncertainty. It is shown that except in preferred by the voters with more at stake in the 

outcome of the election wins more than half the time in equilibrium, even if those preferring the other 
alternative comprise a much larger proportion of ... 
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In a continuous auction market an investor can trade by issuing a market order, or by issuing a limit... 
...three issues in market microstructure: (1) The choice between a limit order and market order. (2) The 
choice of a limit order price. (3) The winner's Curse of supplying immediacy. 

The empirical implications concerning the above issues, derived from a two period model, are 
analyzed by ordered logit regression. Individual orders, quotes, and transactions for a three... 
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Prior research on bundling (i.e. selling a set of functionally related products as a package at a single 

price) has primarily and vice versa? Is the perceived magnitude of these benefits moderated by 

consumer knowledge and time pressure? 

Two experiments were conducted to answer the above mentioned research questions. Audio equipment 

(CD player, receiver from a selection of both pre-assembled sound systems and separate components. 

To make the selection task more relevant, subjects were provided the opportunity to win the chosen or 
assembled sound system based... 
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...common methods used to award long-term power purchase contracts to third party generators. 
Together, auction theory and the transaction cost literature suggest that when information predicting 
supplier performance is accessible from power purchase contracts between utilities and independent 



generators. Results indicate that bidding is generally more cost-effective than negotiation but that utilities 

should be allowed to negotiate with unproven suppliers that utility owned plant differ because 

purchased power is excluded from the utility's rate base. Second, in many states, purchased power 
receives more comprehensive treatment under automatic adjustment clauses than does the utility... 
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MULTI-DIMENSIONAL REVELATION IN AUCTIONS FOR ELECTRIC POWER SUPPLY 

Many electric utilities in the United States are using competitive auctions for the acquisition of 
new sources of generation. Concern has arisen that increasing competition between suppliers of 
electricity will hinder the efficient operation of electric systems. 

This dissertation examines auctions for electric power in which bidders submit both fixed ($/kw) 

and variable (\$/kwh) prices. If. required that the energy payments made to independent 

resources accurately reflects those resources' costs. In auctions where winners are paid what they 

bid, it is therefore necessary for efficient operations that scoring functions that are unique in 

satisfying this necessary condition is presented. 

In second price auctions, it is not immediately obvious what a "second price" is when two price 

parameters make up a bid. We characterize a second price payment that is necessary for in 

California does not meet the conditions necessary for a truth revealing equilibrium to exist. 

More flexible options for the operational control of bidders are examined. One such option is the 
bidding of minimum required purchase amounts. Another option is the curtailing of bidders to only 
a fraction of their maximum capacity, as opposed are examined using specific scoring functions. 

The incorporation of environmental considerations into the electric power auction process is also 
examined. The environmental impacts of bid power projects play a role in several existing bid 
scoring systems. A systematic examination of techniques for including environmental impacts in 
auctions is performed. Several of these practices are shown to be incompatible with efficient bid 
equilibria... 
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...is to emphasize the dynamic nature of market adjustments and strategic interaction in models 
of price formation. Many recent game theory models have focused on the question of long-term 
price adjustments, but several benchmark models in different areas give a provocative result. When 

a competitor anticipates all possible of dynamic strategies on the efficiency of the resulting 

allocations and prices of goods. Chapter 2 studies the price outcomes in sequential bid auctions 
when competitors can jump the bid to attempt to intimidate opponents from subsequent 
competition, demonstrating... 
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FOUR ESSAYS ON AUCTION THEORY (BIDDING) 

The first essay examines the outcome of an ascending-price multiple-object auction. Two bidders with 
continuous, convex demand Functions participate in the auction of a certain number of divisible objects. 

The auctioneer starts the process by announcing an of government owned companies under the 

Brazilian Privatization Program. We compute the outcome of this auction game under full information 

and conclude that this mechanism has perverse effects in terms of approaches the competitive 

outcome. 

The third essay describes equilibria for a restricted version of the auction of the first essay under 
incomplete information. We found both separating and pooling equilibria to round. 

We investigate in the fourth and last essay the outcome of second-price sequential auctions where 

players face delay costs if they decide to slay for subsequent rounds, first, we to slay for the 

subsequent round after seeing their valuations for the good, f or a two-period model we describe an 
equilibrium involving a screening level such that only those bidders with... 
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...s true value, thus it is higher than the second price bid in an ordinary auction. A result contrary to the 

first price bid RCA is that, the winner may get shows that the default risk increases bidders' 

equilibrium bids and determines the organizer's optimal choice of the amount of monthly deposit D and 



the size of the RCA. Chapter 6 considers a direct revelation mechanism. 
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...the priority system, which allows customers to select among various reliability classes which differ in 
price and the number of outages. 'I 'he second is proportional service that allows customers to select a 

Guaranteed Minimum Base. This base is scheme distributes base using a simple posted offer market. 

The last distribution system is a Price-Quantity auction. 

This study undertakes direct experimental testing of these programs in a laboratory setting. We can... 



16/3.K/18 (Item 14 from file: 35) Links 
Dissertation Abs Online 

(c) 2008 ProQuest Info&Learning. All rights reserved. 
1065730 ORDER NO: AAD89-10068 

THE PROCUREMENT OF AN ELECTRONIC SWITCHING SYSTEM: MODELING THE 
COMPETITIVE BIDDING AND NEGOTIATION PROCESS 
Author: SONG, YANGSOON 
Degree: PH.D. 
Year: 1988 

Corporate Source/Institution: THE PENNSYLVANIA STATE UNIVERSITY ( 0176 ) 
Source: Volume 5004A of Dissertations Abstracts International. 
PAGE 1008 . 184 PAGES 

THE PROCUREMENT OF AN ELECTRONIC SWITCHING SYSTEM: MODELING THE 
COMPETITIVE BIDDING AND NEGOTIATION PROCESS 

...at the time the bidding is held. The bidding in this model is held through two stages. In the 
second model, there are two bidders who know their own costs precisely but have only a probability 

that the other expected profits from the bidding. In an equilibrium, bidders' expected profits 

differ, depending upon their costs; a more efficient bidder obtains a larger profit than does a less 
efficient bidder. The above results... 
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...of asymmetric information about production costs. In chapter one, procurement is initially considered 
as an auction problem. However, it is shown subsequently that the fixed-quantity procurement auction is 
not optimal in general. The buyer can do better by adjusting the quantity to be procured according to the 
cost of the lowest-cost firm. An auction-type implementation rule is derived in which firms "bid" output 

levels and the firm bidding highest output wins. Finally, the issue of "dual (or multiple) sourcing" is 

posed as an auction in which multiple winners are chosen. 

In chapter two, the additional features that while the Government is risk neutral, firms are risk averse 

and production. Payment contracts in which the final payment to the firm includes the bid plus some 

reimbursement for cost overruns (incurred during the development stage) are considered. The optimal 

cost-sharing rule is discussed is unobservable and the buyer is unable to precommit to the reserve 

price for the period two auction, underinvestment relative to the ex-ante socially optimal levels results. 
Conditions under which it is... 
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The retailing literature contains numerous location models. These models are used for locating retail 
outlets (e.g., retail stores and financial institution branches, or FIBs). The checklist method, analog 
method, gravity-attraction model excessively expensive and time consuming. 

In order to overcome these limitations, this research has proposed two alternative approaches: the 
portfolio approach and the judgmental approach. The portfolio approach, which requires only secondary... 
...decisions. Similar to the portfolio approach, the judgmental approach is also advantageous in terms of 
time and cost expenditures. 

Two portfolio models (STORELOC-1 and STORELOC-2) and two judgmental models (STORELOC- 
3 and STORELOC... 
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THEORY AND EVIDENCE ON THE CONSEQUENCES OF ALTERNATIVE AUCTION 
RULES 

Auctions have been around for a long time, but only recently have they begun to be analyzed by 
economists. This dissertation addresses two aspects of auctions; first, how do the various auction 
methods (oral, sealed-bid, Dutch) compare when bidders are characterized by asymmetric 
information; and second theories? 

With respect to the first question, this thesis derives theory implying that second-price auctions 
(oral) tend to yield lower expected prices for the seller and a higher value of information for 
informed bidders than do first-price auctions (sealed-bids). Also, second-prize auctions will 
generate more information production than first-price auctions. 

Two methods are employed to test auction theories. The first is statistical estimation of regression 
equations using data from U.S. Forest Service timber auctions. A variety of specifications and 
estimation methods point to the same conclusion: revenues from oral and sealed-bid auctions are 
not significantly different. The second method is to trace the evolution of auction methods for 
tobacco in the U.S. It is shown that this evolution can be explained by the earlier result on 
information production under different auction rules. 
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...phase diagram changes in character when the reduced coupling constant, e lies above or below some 
critical value, e*. At values above e*, the second order transition line ends in a TCP point. At values 
below e*, the second order transition line ends in a CE point. On the other hand, the results of Meijer... 
...the TCP point type for the various values of e. For the case of the second rank superstructure bcc (= 2 
diamond), it was possible to obtain a Neel temperature, but when the field H exceeded... 
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In recent years, a number of nations including the United States have claimed exclusive control over 

marine resources up to is expanded to include the possibility of joint harvesting of fish by two nations 

with different demand and cost structures. Using both partial and general equilibrium analysis, the 

dynamics of such fisheries are analyzed division between foreign and domestic fishing effort are also 

derived. 

Using this bilateral model, a number of policy options are analyzed, including maximization of 

economic yield, of sustainable yield, and of the domestic share these recommendations include 

movement to market determined fees for access rights by foreign fishermen through auction, sealed bid, 
or bilateral negotiation; the basis for levying such fees; and the use of... 
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E-RETAILERS SAY, BAH, HUMBUG!' TO LAVISH ADS 
Abstract: 

E-retailing companies are cutting back sharply on holiday-season advertising this year; for many of 
these companies, dwindling capital leaves them little choice but to abstain from lavish ad... 
...channeling their ad dollars away from TV and onto the Web, seeing it as a more cost-effective 
medium for reaching online shoppers (L) 
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HUNGARY: ETERNITY FOUNDS INTERNET MARKETPLACE 
Budapest Business Journal ( ANB ) 08-14 May 2000 p. 1 8 
Language: ENGLISH 

In Hungary and Romania, Eternity Bt has opened the e-commerce sites netuzlet.com and netmagazin.ro. 

On the sites, any firm or individual can open and a possibility to create a call center. The "Mega 

Store", which allows an unlimited number of articles, costs Ft 42,000 a month and includes a number of 
extra services ranging from e-mail and chat room to a call-centre option... 
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Jumpy rileva il 20% di Sip. 

ITALY: STAKE IN SIP TO JUMPY 

II Sole 24 Ore ( ISO ) 26 Apr 2000 p.31 

Language: ITALIAN 

...10% stake in Societa Internet promotion (Sip), which has designed a pre -payment card for on-line 
purchases. Jumpy has an option (in a two-year term) to buy another 10% stake. The mentioned card is 
named Carta Facile and is projected... 
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...and taxes totaled FMk 49.3mn, almost seven-fold the 1994 figure. The result includes e.g. sales profit 

from selling the plywood and veneer production. MD Hannu Roine says the outlook for is 60%. Isku 

forecasts that net sales will amount to FMk 800mn this year. This year, Isku has two investment options: 
it may decide to open a new outlet in Espoo or alternatively modernize the production... 
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AUSTRALIA: COMMONWEALTH BANK TO SELL 29 PROPERTIES 
The Australian Financial Review ( AFR ) 1 Feb 1996 P. 33 
Language: ENGLISH 

...Bank has decided to sell 29 retail branches, valued at AU$ 50 mn via 2 auctions set to be held on 6 

March and 7 March 1996. Out of which, 15 sale. The properties, extensively refurbished recently will 

be sold on a 1-decade leaseback, carrying two 5-year options. 
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...new competitive environment. With electricity demand in Ulster growing at about 4 per cent a year 



several options are being examined. This week, NIE has been holding advanced discussions with 

Scottish companies on believes the main benefits of competition will arise when new generating 

capacity is being ordered. Competitive bidding will exert downward pressure on construction costs and 
on po wer prices. (Abstract)** 
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...in 179 active projects, according to The Meyers Group, a real estate 
information service. 

Nine years later, the number of active projects had 
plummeted to 29, with just 289 units sold in the two... 

...interest rates are the latest factor to send a chill through the 
attached-housing market. Sales of existing condos and cooperatives 
dropped 6. 1 percent in the western United States between the first and 
second quarters of 2000, ending flat with first-quarter 1999 sales. 
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...s sales amounted to Rs 11.26 million (1997-98: Rs 31.74 million). While sales declined by 64.5% the 
decline in the amount of cost of sales was at lower rate and at the same time the amount of cost of sales 

was higher 

than the amount of sales. Resultantly, the company incurred larger gross loss than the preceding year's. 



Gross loss escalated.. 
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...for many firms. These decisions are typically complicated for several 

reasons. First, potential options may need to be evaluated on 

more than one criterion. In an early study on vendor selection 

criteria, Dickson (1966) identified 23 criteria that have been considered 

by purchasing managers in various vendor selection 

problems. Two years later, Wind and Robinson (1968) concluded 

that most vendor selection decisions involved multiple 

criteria. In a later review of vendor selection criteria and methods 

by Weber et al. (1991), the authors found that 47 of... 
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Text: 

...configurations are evaluated based on estimated economic parameters 
including fuel cost and fuel consumption, electrical sales 
rate and generation capacity, operating hours at 
different conditions, installed cost and O&M costs. 

Balance-of-plant decisions for combined-cycle facilities benefit from this 
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Abstract: 

...to spend on WAN links. WAN pricing tools let you get carrier information 
and ballpark pricing from multiple vendors in 
minutes. WAN pricing tools are useful for quickly creating network 
proposals for budgetary purposes. WAN pricing... 
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...of the negative impact of the Internet on malls. First, the 62% real 

annual growth rate of on-line sales convey a 

far too negative impact on the demand for mall spaces Even if these 

sales grow at this rate, rapid adoption of the hybrid 

strategy by retailers would dampen the negative impact on the... 

...fulfillment through malls: space is needed for the pickup, exchanges, 
and service associated with hybrid sales. Second, the loss of 
more price-sensitive consumers means that the remaining 
demand is relatively more profitable, increasing the ability of... 

...ability to pay higher rents. If we adjust for these factors by lowering 

the effective online annual real sales growth rate by 

a third (to 41.6%), the cumulative demand for mall space rises by 6... 
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...new product goals?-Begin with your new-product goals. What percent of 
your business's sales will come from new products? Now, 
determine the resources required to achieve this goal. Again, 
you will likely find a major gap between demand based... 
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...the model-based ratio of choice shares for reasons of sampling error. 
Consequently, we would want to determine whether the actual 
sales ratio falls within the, say, 95% confidence interval for the 
ratio of choice shares as... 
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...of initial sales to the threshold, So/ST, and the expected drift and 
volatility of sales. 

The values of each of the overage options in years two 

through ten are computed using a binomial option pricing approach.3 In this 

method, we... 

...ten. The computations are performed for two different volatilities (0% 
and 20%) and three different sales growth rates (0%, 2.5%, 
and 5%) with their associated discount rates (7%, 9.5%, and 12... 
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...and 1982, and also to a tax reform effort in 1985. In 1981, when the 



sales tax rate was increased to 5 %, farm legislators were 
able to keep the rate on farm equipment... 
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...executive skill development firm; and a leasing program. "With the 
average PC having a life span of two years, leasing is 
becoming more important," Scott says. 

The company also wants to sell through more value 

-added resellers, which can act as surrogate IT shops for small businesses 

by providing specialized... 
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Abstract: 

...least the next 18 months. A company should: 1. develop a country by 
country strategy, 2. plan for short-term reduced 
sales, 3. evaluate intercompany transfer pricing, 4. 
consider more local production to reduce exports, 5. integrate 
current Asian operations with regional economic alliances, and... 



9/3.K/11 (Item 11 from file: 15) Links 
ABI/Inform(R) 

(c) 2008 ProQuest Info&Learning. All rights reserved. 

01589777 02-40766 

The scope of strategic cost management 

Cooper, Robin; Slagmulder, Regine 
Management Accounting v79n8 pp: 16-18 
Feb 1998 

ISSN: 0025-1690 Journal Code: NAA 

Word Count: 1463 

Text: 

...weakening of the firm because there is no way that individual customer 
profitability can be determined accurately. Therefore, the 
sales representatives are unable to manage customer mix effectively. 
A customer that places considerable demand on... 
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...charge in addition to the normal fund expenses assessed by that outside 
fund. 

Front-end sales charges or sales loads are usually 

assessed on purchases but may also be assessed on the reinvestment 

of dividends. Some investment funds... 
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...a customer with which your company has an ongoing business relationship 
based on a pre-determined buying agreement-requires a 
different approach than selling to a one-time customer. There 
are different pricing issues. Reps have to build stronger 
relationships. And the clients often need global service and... 
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...be greater for those goods and services for which some carry a 
significant share of sales taxes. It is unclear, however, whether 
sales tax rates in different states have converged or 
diverged over time. The same might be said for... 
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...of kilowatt hours our members use. We hope this model gives you the 

tools to determine how susceptible your sales are to price 

changes. 

THE PLANE, THE PLANE 



A good example of price elasticity is.. 
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...departments and the FDA approval date was available from regulatory departments. Therefore, 
information used to determine unit sales needed to run the Bass model on these technologies 
consisted of (1) date of entry to the market, (2) selling price, (3) date of FDA approval, and (4) number 
of units sold. Additionally, 10 secondary data sources were... 
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...dealership market share, inventory level of new cars, manufacturer's national market share, new cars 

price change, number of salespersons, prime interest rate, and sales in prior month. 

The multiple coefficient of determination (r sup 2 ) was then used to determine if the independent 

variables... 
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...Torrens of EPRI puts it, the strategic issue in CAA compliance involves the interaction of several 
options in terms of price, quantity and availability. The options: retrofitting a choice of technologies 
(scrubbers, ESPs), switching fuels, and emission... 

...appears that a producer of emissions allowances in Phase I might best bank them for sale during the 
early years of Phase II. 
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Abstract: 

...organization and reducing the costs of staff turnover. Good data are 
readily available regarding the quantifiable costs of sales 
turnover. The intangible costs of turnover include: 1. management 
time, 2. information costs, 3. momentum costs, and 
4. readiness costs. The basic causes of turnover are found in... 
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Abstract: 

...new equipment such as a computer system: 1. cash payment, 2. lease, and 3. hire purchase (Hp), i.e., 
installment payments. Each company's financial needs will determine the method chosen. 
When considering the financing method, however, 4 factors are critical: 1. 
the... 
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...123 ("SFAS 123"), "Accounting for Stock Based Compensation" and, as a result, took a one-time 
charge of $2.1 million ($1.4 million after tax) at the time of the initial public offering... 



9/3,K/22 (Item 2 from file: 610) Links 
Business Wire 

(c) 2008 Business Wire. All rights reserved. 

00379978 20001006280B6518 (USE FORMAT 7 FOR FULLTEXT) 

eGreenCoffee To Offer Access to London Futures Market Green coffee exchange leverages its 



alliance with Sucden (UK) Limited 

Business Wire Friday , October 6, 2000 12:24 EDT 

Journal Code: BW Language: ENGLISH Record Type: FULLTEXT Document Type: NEWSWIRE 
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...a one-time benefit resulting from a reduction of the U.K. corporate income tax rate. 

Growth in sales to service area customers increased only 0.2 percent in 1997 compared to 1996, 
when... 
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...share, compared with $0.18 per share for the second quarter of fiscal 1996. 

"After determining that sales volume for clearance items in our stores was not high enough during the 
Fourth of... 
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...an unprecedented customer commitment." 

Batcheler said that through a single contact, Texaco customers can secure multiple services including 
long-term sales commitments, delivery rate flexibility, multiple pipeline options, transportation, storage 
and price risk management. 
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...the steam generators from its own income. Rozman affirmed that NEK's income from electricity 
sales-the rate is currently 6 pfennigs (3.7 U.S. cents) per kilowatt-hour-will cover the... 
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... t get recession-weary customers off the sidelines. So carmakers are relying increasingly on cut- 
rate sales to corporate and rental fleets. Morgan Stanley & Co. analyst Scott F. Merlis estimates 
that fleets... 



14/3.K/1 (Item 1 from file: 15) links 
ABI/Inform(R) 

(c) 2008 ProQuest Info&Learning. All rights reserved. 

02294995 86924820 

Valuation of real estate in global markets 

Mackmin, David 

Property Management vl7n4 pp: 353 1999 
ISSN: 0263-7472 Journal Code: PPMG 
...value for the existing use; 

- depreciated replacement cost; 

- investment value; 

- going concern value; 

- insurable value; 

- assessed, rateable or taxable value; 
14/3.K/2 (Item 2 from file: 15) Links 

ABI/Inform(R) 

(c) 2008 ProQuest Info&Learning. All rights reserved. 
02052335 57511263 

The role of GIS imaging in assessment administration 

Skaff, Michael S; Murphy, Joseph G 
Assessment Journal v7n3 pp: 23-29 
May/Jun 2000 

ISSN: 1073-8568 Journal Code: ASJ 

...is confirmed, a sales analysis can take place. This analysis is the computation of an assessment-sale 
price ratio using various time periods. Sales data can be displayed via color coding on a GIS map, 
making the visual detection... 
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...have a better chance of producing a hit. 

Most of the products can store no more than a few hours of peak fill traffic. In an effort to improve 
throughput/ price ratios, many vendors designed or configured their products to deliver the highest 
request rate at minimum disk storage costs. Consequently, their boxes do not have enough storage space 
to... 
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...commodity and the risk- free return available in the market. Thus a decision maker can determine if a 
future contract is economically valuable. 

Insuring with options is somewhat more complex. Put options (an option to sell an asset at some 
time in the future at a known price) and call options (an option to purchase) exist... 
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...2 because both segments will buy at the discount price. 

We see that the best price in Period 2 depends on the number of seats not sold in Period 1, namely, T - D 
sub... 

...price is best when D sub 1 < x sub 0 . Working backwards, we then can determine the Period 1 price 
that maximizes profits. After that analysis, we obtain Result 2. 
Result.. .now demonstrate. 

Before considering that possibility, it is worth reiterating that we are unable to sell to the PS segment in 
Period 1 because doing so requires lowering the price to the superdiscount price and selling all seats at 
that price. We therefore adopt a single-price strategy, which sometimes makes... 
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Alternative B: Credit sale due in 60 days at an assumed bank spot buying rate of DM 1 = US$ 0.713 on 
January 3 1 , year 2. 

Alternative C: Current sale with a forward exchange contract in which the seller, in order to protect the 
value... 
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...Doug Lynn contends that userbased licensing remains the better deal. 

The dilemma is that, as licensing and pricing schemes grow more intricate, vendors and users alike are 



finding themselves investing more time determining the best margins or savings, respectively. What 
both really are doing is spending more and... 
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...property at its market value in the year it is sold, with subsequent increases in assessed value capped at 
2 percent a year. Assessment at sale leads to different taxes for properties that are identical except for the 
date of their... 
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...for these services is more competitive and perhaps even lower than it has been in years." 
Plan sponsors evaluate two cost areas with a vendor: 

* Operating or management fees for mutual funds or investments: and, 

* Direct administrative costs. 
"The way... 
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...and the investor's coupon would be fixed at 7.65%. Effectively the investor is selling a one-year option 

on the two-year swap rate at the forward rate (7.5%). 

If the investor had instead bought one-year paper paying Libor flat, the... 
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...the fast-growing equipment rental industry, which offers almost everything needed by the average 
independent sales agency for a period of time ranging from a few hours to a year. 
Determining the costs of the various options available to the sales agency is rarely easy. For example, 
the manufacturers' agent may locate needed equipment-or the... 
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1 - Customer information (name, address, order number, etc.) 

2 - Invoice information (copies of invoices, date, number, amount, etc.) 

3 - Commission amount 

4 - Sales amount, value of order 

5 - Commission percentage, rate 

6 - Shipping information (destination, date shipped, freight charges, shipment schedule, backlog, etc.) 
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...traded either the high transaction costs associated with immediate liquidation must be accepted or the 
price risk over some period of deferred sale. If both sides of this trade-off are quantified then an 
informed decision can be made on just how long to defer sale, if... 
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...lens, heat rejection surface, and support structure must be installed and must be able to track the sun 
across the sky. This requirement effectively doubles installation costs. Second, and more significant, the 
resource is more limited. Concentrators use only direct normal radiation, which at best... relatively 
primitive machinery and small manufacturing scale offer no advantage over conventional technology. 



This makes selling products very difficult. Without product sales, there is no way to generate the 
manufacturing expertise necessary to lower costs. The next few years will be critical. The longer 
producing a truly competitive thin film product takes, the more... 
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...where employees-some with six-figure sums in their plans-are taking notice and demanding more 
choice, more information, and more control. Small wonder that over the past two years, the rate of 
vendor turnover has averaged a high 12 percent annually, and should continue at a 10 to... 
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...savings basis. The services offered often duplicate services available from private companies, so choose 
among vendors carefully. 

Rate Alternatives, Just a few years ago, the only rate option available to customers was a discount for 
owning their own transformers. While this is... 
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...cap rates, discount rates, rate of price Age forecast for revenues and expenses, anticipated vacancy rate, 
length of the assumed operating period, and amount of selling costs. Since some of these estimates 
would vary across properties, firm-wide averages and ranges should be reported... 
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...Stipulate the degree to which an associate dentist must be disabled to trigger the buy-sell option. 2. 
Determine a waiting period between the time the disability occurs and the time the buyout is activated. 
3. Determine the fair market... 
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...indicated by the selling prices of marinas within the competitive market 
area during the past few years. 
OPTION 2 

Option 2 is to sell the property after the docks are renovated and a new floating breakwater... 
...vacancies (utilization rate of 88.6%) 

Expected Value. Table 3 (table omitted) shows the possible selling prices along with their probability of 
realization and ...5% for open slips in the first year of operation. 

Therefore, the lending institution could sell the subject property after renovation of docks and the addition 
of a floating breakwater for... 

...the docks and adding a floating breakwater is $170,000. This estimated range for the selling price is 
based on an analysis of selling prices of marinas within the competitive market area during the past few 
years. 
OPTION 3 

Option 3 is to sell the property in the year in which reasonable occupancy ... 
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e-mail response, multiple shipping options, on-line order tracking and the highest level of credit card 

security. 
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2.9 million for in-process research and development associated with the company's agreement in October, 
1997 to acquire a full license to the source code of transaction technology from Transarc, a wholly 
owned subsidiary of International... 

...quarter we released great new products - including OrbixOTM(tm), the world's first Object 
Transaction Monitor. We have spent aggressively to strengthen our leadership position in the market 



with heavy investments in sales and marketing. In fact, during 1997, International Data Corporation 
(IDC), a leading market research firm... 
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...Exchange Commission with respect to the shares being acquired by HKTP. HKTP has not yet 
determined the number, timing or price of any sales of the shares being registered. 
Key Tronic Corp., a Washington corporation, is principally engaged in... 
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...tied to a customer's purchases. 
Easy ordering capabilities. 

Order confirmation specifying the contents, delivery date, tracking number and total cost of an 
order. 

"TESSCO Magic Online(TM) is the single most advanced internet-based product knowledge and 
ordering system in the... 
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...and product development. 

Wolfgang R. Schmitt, chairman and chief executive officer, said, "During the past two years, 
Rubbermaid has responded to increasing costs and deflation of selling prices. Now we are moving 
to broaden our market leadership — to become the lowest-cost... 
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...service revenue, net of cancellations, showed positive internal growth, exclusive of acquisitions, after 
declining for many years. However, costs of monitoring and selling remain too high relative to revenue, 
and steps are being taken to accelerate the completion... 
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...Several indicators are outperforming last year, he observed, noting 1992 continues to be a recovery 
year. 

"Motivated sellers are more realistic about pricing, interest rates remain attractive, and both buyers 
and sellers are exhibiting more confidence in the economy," according... 
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... viable program, he said. Options include ""long-term, higher volume" contracts and an increasing 
production rate to as many as six a month from currently planned levels of one or two. 

The alternative, selling low-margin or money-losing MD-95s, would only eliminate potential 
sales for Boeing's... 
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...and after certification, agency officials said. 

Such a new facility, if ordered, would take from two to four years to construct and prepare for 
testing; may require a supplemental NRC appropriation as funds do... 
...for May 1996. 

Staff is meeting with Westinghouse officials today to discuss the need for "vendor -sponsored, 
large-scale, high-pressure integrated system testing" for certification of the AP-600. Westinghouse... 
...with active (safety) systems," Murley said. 
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...fixed price contract period will be one year from date of award, with two option years. The SIC code is 
8099. This is a total small business set— aside, and the... 
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...with big corporate budgets. Back then, start-up fees were crippling. 

Connection fees stood at more than $400. Monthly access charges were more than $150. Only two 
million Japanese citizens could afford to use a mobile phone. Cellular... 
...are PHS cordless users. 

"Wireless is still a colossal opportunity once economics are back on track," Spencer said, a view echoed 
by other industry analysts. George Hoffman, analyst with the Tokyo... 
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...general manager Philippe Lazare. Among other things, management is reexamining the structure put in 
place two years ago and evaluating various partnership options. 

By selling off Revima and outsourcing its P&W engine business, AFI has been able to concentrate... 
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...director of electronic information services at SOLINET, I, along with staff, have spent the past 2 years 
evaluating our licensing strategies and vendor relationships to bring more cost-effective electronic 
database services to our members. 

We realized that costs (such as those for... 
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Abstract: ...margins in one of two ways. The first way involves offering varying levels of support 

options including different rates for on-site, depot and four-hour service. Some vendors may charge 

for software upgrades and telephone support. The second strategy involves the user of new high... 
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residual value also becomes more difficult when vendors are rolling out new computer models several 
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A lessor adept at remarketing can not only make a profit but save money for... 
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...it's not a fixed rate, it will probably average 10 percent of the hardware cost per year. Some vendors 
will discount their rate if you buy the extra coverage when you first but the computer. 
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...supplier of components and integrated modules for optical networks. ADC expects to take a one-time 
charge for various acquisition-related expenses the amount of which has not yet been determined. 

During the quarter, ADC expanded its plans to increase Broadband Connectivity's global production 
capacities. ..a vote of the publication's readership. 
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19. ..the Internet. MSGI also acquired an 18% stake in GreaterGood.com, a leading cause-related e- 
commerce company which allows shoppers to purchase branded products from well-known retailers with 
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...Agent technology. MSGI plans to expand into other strategic areas. The MSGI Internet Group provides 
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...of the Agreement for Local Licensed Program Support for IBM Licensed Programs at the monthly 
licensed program support charge, or monthly multiple licensed program support charge, or will be 

provided at the applicable IBM hourly service rate. Local licensed program support under this 
Agreement will be provided by the IBM National Service Division. 
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Mesa has retained Lehman Brothers Inc. as financial adviser to help the company evaluate financing 
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...supplier from another country who was offering a product with similar characteristics, at a higher price, 
but under more favorable sales terms; Interest rates on loans from local commercial banks are relatively 
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...unacceptable or withdrawn. 

* Loan details— Important loan details are provided, including borrower name, property address, sales 
price, loan amount, loan number, rate, term, caps and margins (if ARM product), names of the key 
Countrywide contacts (i.e., underwriter... 
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...Several indicators are outperforming last year, he observed, noting 1992 continues to be a recovery 
year. 

"Motivated sellers are more realistic about pricing, interest rates remain attractive, and both buyers 
and sellers are exhibiting more confidence in the economy," according... 
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... Torrens of EPRI puts it. the strategic issue in GAA compliance involves the interaction of several 
options in terms of price, quantity and availability. The options: retrofitting a choice of technologies 
(scrubbers, ESRs). switching fuels, and emission... 

...keep any that they accumulate via over-compliance and apply them to future emissions or sell them 
later. It appears that a producer of emissions allowances in Phase I might best bank them for sale during 
the early years of Phase II. 

A paper by Jan T. Zmuda. R-G...2] emissions at $I()()0/lon removed could find that a neighboring 
utility has credits for sale at $750/lon. Hence, it would have problems justifying the decision and couldn't 
sell those credits at a price high enough to recover the cost of over-control. Further... 
...II may not be as expensive as originally believed. There is an exception. The strict monitoring 
requirements of this legislation are expected to cost the industry more than $2 billion a year. More on 
lhal later. 

One company told Plait lhal it doesn'l have to do anything... 
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Business owners are still confused by tax on snacks, (ethical aspects of new sales tax on snack items 
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...post a security deposit of up to $10,000 based on the company's estimated monthly taxed sales. 

While some papers immediately announced increases in the monthly subscription rates, many have 
chosen to absorb the taxes on newsstand copies, at least for the time being. The San... 
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Disaster recovery - the risks of going naked. (Special Report: Automation Update) 

Carreiro, Ed 
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In the event of a disaster declaration, an additional hot site usage fee is assessed for each day it is 
utilized. 

Some vendors also charge a "declaration fee" of from $5,000 to $25,000 regardless of whether the 
recovery... 
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Simulation demonstrates economics of Minnelusa polymer floods, (analysis of enhanced-oil- 
recovery technique) 

Schuyler, John R.; Hochanadel, Steven M. 
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...objective prediction of how much the polymer project adds to the company's value in terms of present 
value. 

Some decision makers prefer a frequency form of presentation. A histogram of simulation outcomes, 
as shown... 

...analysis. Even when the data are highly judgmental, most situations are much too complex to evaluate 
with intuition. 

Deterministic models fall short because they do not represent uncertainty. The Monte Carlo 
simulation model provides the following benefits to an evaluation analysis: 
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Watch for pitfalls of discounted cash flow techniques. 
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...cost rather than replacement cost, they are unaffected by inflation. Cash flows associated with long- 
term commitments (such as many lease payments, fixed-rate borrowing, and multi-year, fixed-price 
purchase or sales contracts) also tend not to change with inflation. These complexities imply that 
managers should explicitly... 
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Human engineering: the big challenge, (includes related article on farm equipment usage and 
safety) 

Buckingham, Frank 

Implement & Tractor , vl03 , n9 , pl2(3) Aug , 1988 
ISSN: 0019-2953 
Language: ENGLISH 
Record Type: FULLTEXT 

...personnel, plus other experts within the company and outsiders as needed. New ideas can be evaluated 
immediately for manufacturing practicality, sales appeal and cost. More time is required from project 
assignment to prototype. But time from there to market is much... 
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...existing clients. They no longer have to perform such chores as manually searching files and rate- 
books. As agents have more time to write additional business, technology becomes potentially even 
more cost effective. Computer support frees up time, multiple product sales to a single client become 
a reality, and the unit "cost-of-sales" decreases. 
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English Abstract: 



Automated negotiation in an on-line environment is described. In one embodiment, the method comprises 
an automated negotiation agent (202) receiving, over a networked environment an indication of a product 
to be acquired (208) for an individual, the automated negotiation agent (202) negotiating for the product 
over the networked environment on behalf of the individual, and completing a transaction as a result of 
the negotiation of the automated negotiation agent (202). 
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English Abstract: 



Integrated remote web authoring in a multivariate negotiations engine (212) which: enables a sponsor to 
create and administer a community (CA, CB, CC) between participants such as buyers and sellers having 
similar interests; allows a buyer/participant to search and evaluate (70) seller information; propose (74) 
and negotiate orders and counteroffers that include all desired terms, request sample quantities, and track 
activity (78); allows a seller/participant to use remote authoring templates to create (50) a complete 
Website for immediate integration and activation in the community, to evaluate (54) proposed buyer 
orders and counteroffers, and to negotiate multiple variables such as prices, terms, conditions, etc., 
iteratively with a buyer. 
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FOUR ESSAYS ON AUCTION THEORY (BIDDING) 

The first essay examines the outcome of an ascending-price multiple-object auction. Two bidders with 
continuous, convex demand functions participate in the auction of a certain number of divisible objects. 

The auctioneer starts the process by announcing an of government owned companies under the 

Brazilian Privatization Program. We compute the outcome of this auction game under full information 

and conclude that this mechanism has perverse effects in terms of. approaches the competitive 

outcome. 

The third essay describes equilibria for a restricted version of the auction of the first essay under 
incomplete information. We found both separating and pooling equilibria to round. 

We investigate in the fourth and last essay the outcome of second-price sequential auctions where 

players face delay costs if they decide to stay for subsequent rounds. First, we to stay for the 

subsequent round after seeing their valuations for the good. For a two-period model we describe an 
equilibrium involving a screening level such that only those bidders with... 
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...the priority system, which allows customers to select among various reliability classes which differ in 
price and the number of outages. The second is proportional service that allows customers to select a 

Guaranteed Minimum Base. This base is scheme distributes base using a simple posted offer market. 

The last distribution system is a Price-Quantity auction. 

This study undertakes direct experimental testing of these programs in a laboratory setting. We can... 
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...Torrens of EPRI puts it, the strategic issue in CAA compliance involves the interaction of several 
options in terms of price, quantity and availability. The options: retrofitting a choice of technologies 
(scrubbers, ESPs), switching fuels, and emission... 

...keep any that they accumulate via over-compliance and apply them to future emissions or sell them 
later. It appears that a producer of emissions allowances in Phase I might best bank them for sale during 
the early years of Phase II. 

A paper by Jan T. Zmuda, R-C...2] emissions at $1000/ton removed could find that a neighboring 
utility has credits for sale at $750/ton. Hence, it would have problems justifying the decision and couldn't 
sell those credits at a price high enough to recover the cost of over-control. Further... 
...II may not be as expensive as originally believed. There is an exception. The strict monitoring 
requirements of this legislation are expected to cost the industry more than $2 billion a year. More on 
that later. 

One company told Piatt that it doesn't have to do anything... 



